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Europe to Africa, our team of professionals is 

positioned to offer decades of real-world 

marine experience. Learn how Exxon and 

Mobil branded mineral and synthetic oils 

from the world's leading supplier of marine 

lubricants can improve your vessels' reliability 

and performance. Contact your local Exxon or 

Mobil sales representative. E^onMobil 

http://www.exxon.mobil.com


remember then. 

imagine tomorrow. 

marex £ 
. u 

the marine industry's online marketplace 

8 8 8 - 4 5 1 - 4 1 1 1 w w w . m a r e x . c o m 3 0 5 - 2 8 5 - 2 0 0 3 

Circle 226 on Reader Service Card 

http://www.marex.com


C o u n t r y . 

P h o n e 

E - M a i l 

Z i p . 

F a x _ 

• P l e a s e b i l l m y c o m p a n y C D C h e c k E n c l o s e d 

• V I S A • M A S T E R C A R D • A m e r i c a n E x p r e s s 

A c c o u n t N o . - -

E x p . D a t e . 

S i g n a t u r e _ 

MARITIME 
REPORTER 

A N D 
E N G I N E E R I N G N E W S 

O n t h e C o v e r : V o s p e r T h o r n y c r o f t is n e a r i n g c o m p l e t i o n o n t h e 321- f t . ( 9 8 - m ) T r i m a r a n W a r s h i p d e m o n s t r a t o r b e i n g bui l t 

fo r t h e U.K. 's D e f e n s e E v a l u a t i o n a n d R e s e a r c h A g e n c y ( D E R A ) . T h e sh ip , to b e d e l i v e r e d in A u g u s t , wi l l b e u s e d to eva lu -

a te i ts u n i q u e hul l sha f t for c o n s i d e r a t i o n a s t h e Roya l N a v y ' s F u t u r e S u r f a c e C o m b a t a n t . 

Efficient Netherlands Niche 
The maritime industry in the northern Netherlands 
continues to demonstrate true global competitiveness 
in its chosen fields of endeavor — building 
excellent ships in the under 10,000-dwt range. 
— by David Tinsley, technical editor 
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Leica's revolutionary MX480 professional chart navigation 

system combines the ultimate in accuracy and graphics. 

The MX412B, professional DGPS navigator, complete with 

a 12 parallel channel GPS receiver, combined antenna, and a 

full suite of navigat ion features, satisfies even the most 

discr iminat ing mariner. Add the industry's best data display, 

on which you can easily view critical navigation information 

f rom a distance under any lighting condition. It's easy to see 

why the MX412B has become the professional's choice in GPS 

Call Leica Geosystems at: 310 791 5300 (USA), + 45 44 54 03 00 (Europe), or www.leica.com/gps 
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navigation. The unique interactive MX480 system integrates 

precise data f rom the MX412B with brilliant color graphics. Despite 

the weather, you immediately and clearly see your vessels 

position with amazing accuracy. Chart your course to our web 

page, or call Leica GPS to discover more about Leica's unique 

solution to navigation. Call 310 791 5300 (U.S. & Canada) or 

call your local 

representative. M y • JeijccL 
M A D E T O M E A S U R E 

tier Service Card 
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MARINE ENGINEERING TRAINING 

The United States Merchant Marine Academy ( U S M M A ) at Kings 
Point, New York is one of the five federal service academies and 
the Amer ica ' s premier marit ime institution. Along with the 
undergraduate program, U S M M A offers the most extensive 
marit ime and transportation continuing education program in the 
United States. Most courses are one to two-weeks in duration. 

We teach over 35 Marine Engineering courses 
and over 100 other courses in Naut ica l 
Science, Marit ime Business, and Intermodal 
Transportation. Out instructor staff includes 
outstanding U S M M A faculty, guest lecturers, 
and industrial experts . " H a n d s - o n " lab 
exercises compliment classroom lecture where 
w e use the A c a d e m y ' s 22 magn i f i cen t 
engineer ing laborator ies and wa te r f ron t 
vessels. In addition to regularly scheduled 
courses, we can also tailor programs to meet 
specific company or organization needs. 

F O R MORE INFORMATION, PLEASE 

CONTACT: 

USMMA Global Maritime and 
Transportation School 

Samuels Hall 
300 Steamboat Road 

Kings Point NY 11024-1699 

Phone:516.773.5149 
Fax:516.773.5353 

E-mail:frangoss@usmma.edu 
Internet: 

www.usmma.edu/gmats 

Marine Engineering Training 
(Over 35 Engineering Programs such as:) 

5 Week Diesel Propulsion Systems 

***USCG Approved Crossover Course, good for 75 sea days*** 

Repair Techniques for Slow/Medium Speed Diesels 

Shipboard Electronic Control Systems 

Basic and Advanced Welding/Pipefitt ing 

Basic and Advanced Machine Shop 

Auxiliary Systems for Marine Engineers 

Sulzer Control Systems 

Fundamentals of Diesel Engines 

Pump Operation, Maintenance and Troubleshooting 

Marine Diesel Surveyor 

Marine Refrigeration 

***Certified under the new Environmental Protection Agency*** 

Marine Engineering Economics 

Ship Maintenance and Repair 

Basic and Advanced Alignment Solutions 

Autocad 2000 

Vessel Activation for Strategic Seali f t 

Programmable Logic Controllers 
***CUSTOMIZES TRAINING PROGRAMS 

ALSO A MAILABLE!!! 

Vision: To be a world leader in providing professional maritime 
education and training 
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International Representatives Editor's Note 

E-Utopia? 

Analysts, pundits, skeptics and just about 

anyone with a two-bit opinion have 

voiced their thoughts — informed and 

otherwise — as to the potential effects that the 

surge in "e-commerce" solutions will have on the 

transportation community at large. While the 

marine market is traditionally said to be slow in 

following general business trends, this supposed character trait has not been evident in 

the new electronic realm, as websites and on-line business portals covering nearly every 

niche of the industry are popping up quickly around the globe. 

The questions surrounding the use of e-commerce solutions in the marine business 

now turn not to "when" and "if," rather to "what degree." The secretive nature under 

which much of the marine world operates could prove, at first, prohibitive in die full 

leveraging of electronic solution efficiencies. Generally speaking, the sharing of informa-

tion has been limited at best, whether it is for specifications and pricing regarding 

bunker fuel, cargoes or vessel pricing. 

A slew of new partnerships using e-commerce as the glue that binds could perhaps 

mark a turning point of sorts for the marine world. For example, OceanConnect, aim-

ing to provide a fast and price-efficient marketplace for marine fuel transactions, has 

brought together a formidable grouping including BP Marine, FAMM, Shell Marine 

Products as well as broker Horace Clarkson PLC. 

Another recent launch, Tradiant (www.tradiant.com), offers shippers, freight for-

warders and transportation carriers a comprehensive suite of e-commerce solutions to 

optimize the flow of information across the entire transportation chain. The company 

and its product are unique in that the majority of its executive staff, from president and 

CEO John Urban (15 years at APL), on down cumulatively have centuries of shipping 

and international transportation experience. 

E-commerce and its effects on the marine business will be a recurring theme in the 

pages of not only Maritime Reporter & Engineering News, but all of the products pro-

duced by The Maritime Group, including MarineNews, Maritime Week and 

www.marinelink.com. One of our symbols for this regular feature will be the litde 

"computer guy" pictured above, as the editorial coverage will not simply focus on the 

most recent web offerings rather real-world scenarios where e-commerce solutions have 

helped solve (or cause) problems. I invite readers to liberally contribute to this section by 

sending comments, suggestions and potential stories to trauthwein@marinelink.com. 
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O s l o S t o c k Market 

Offshore Climbing Higher In Oslo 
Shipping and offshore shares per-

formed well in March with an increase 
in the Shipping Index of 2.3 percent. 
The Oslo market as a whole fell 2.2 per-
cent, much due to the world-wide price 
fall for the IT and telecom sector. 

Despite the uncertainty about the out-
come of the OPEC meeting on March 
27 and 28, a number of offshore shares 
rose significantly during the month. 
Even though the oil price fell slightly as 
a result of the meeting, it is obviously 
within a price range that is considered as 
comfortable by investors. 

The two share classes in Smedvig 
(SME and SMEB) were both up about 
19 percent in the period, topping the 
long list of positive performers in the 
offshore sector. All but five of the listed 
offshore shares increased their value 
during March. Polar Holding (POL) and 
Det Sondenfjeldske (SFJ) ended at the 
first two spots on the losers list, as they 
dropped 7.5 and 6.7 percent respective-
ly. Stolt Comex Seaway (SCS) ended up 
15.4 percent, Ocean Rig (OCR) was up 
13.1 percent, while the two seismic 
companies Petroleum Geo-Services 
(PGS) and TGS Nopec (TGS) rose 12.6 

Winners for the Month 
Shipping List Change 

Frontline Main + 28.6% 

Stolt Nielsen B Main + 1 2 . 2 % 

Nordic American Tanker Main + 11.1% 

Actinor Shipping Main + 1 0 . 0 % 

Bergesen A Main + 9.3% 

Offshore List Change 

Smedvig A Main + 1 9 . 6 % 

Smedvig B Main + 18.8% 

Brovig Offshore SMB + 17.8% 

Northern Offshore SMB + 15.5% 

Stolt Comex Seaway Main + 15.4% 

Losers for the Month 
Shipping List Change 

Royal Caribbean Cruises Main -16.6% 

Mosvold Shipping Main - 6.3% 

Bonheur Main - 5.1% 

NCL Holding Main - 3.0% 

Leif Heegh & Co. Main - 2.8% 

Offshore List Change 

Polar Holding SMB - 7.5% 

Det Sondenljeldske Main - 6.7% 

Awilco B Main - 2.9% 

Navis SMB -2.1% 

Awilco Main -0.7% 

and 2.9 percent. 
Shipping shares also experienced a 

dominance on the winners' side, even 
though not as strong as in the offshore 
sector. One of the most heavily traded 

shipping shares, Frontline (FRO), ended 
the month up all of 28.6 percent, while 
Bergesen (BEA and BEB) rose 9.3 and 
6.9 percent respectively in its two share 
classes. 

At the other end, Mosvold Shipping 
(MSL), Bonheur (BON), Leif Hoegh & 
Co. (LHO) and Ganger Rolf (GRO) all 

fell between six and two percent. 
For the second straight month, the two 

cruise operators slowed the Shipping 
Index. Royal Caribbean Cruises (RCL) 
lost a solid 16.6 percent while the 
remaining tradable shares in NCL Hold-
ing (NCL) were down a more modest 
three percent. 

It was a battle royal, 
but the smoke has finally cleared. 

Clearing the air was exactly what Royal 
Caribbean had in mind when lliev selected 
the C.K gas turbine engine. Compared to 
traditional diesel elec tric engines, (• F. gas 
turbine engines reduce NOx emissions b\ 
80'( and S O \ emissions 1>\ 9<Sf4 . h was a 

decisive victory for passengers and crew, 
especially the crew. The reduced emis-
sions make it a lot easier to clear the decks 
To give your passengers and crew the renal 
t reatment , call 1-513-552-5311 or cruise 
over to ou r web site: www.geae.net. 

GE Marine Engines 
We bring good things to life. 

Circle 226 on Reader Service Card 

http://www.geae.net


Inves tment in D e s i g n by David Tinsley, technical editor 

Resilient Dutch Network 
As a bastion of ship production in the 

under 10,000-dwt-vesse l range, the 
industry in the northern Netherlands 
continues to demonstrate true global 
competi t iveness in its chosen fields of 
endeavor . Whi le much of European 
shipbui ld ing bewai l s the in tensi f ied 
onslaught f rom the Orient, impinging on 
an ever-greater range of ship types and 
ever -widen ing circle of European 
shipowning communit ies , the yards and 
allied f i rms in the northernmost Dutch 
provinces are putting down building 
blocks in new market areas. 

Key points of the investment-under-
written drive to increase market reach 
and develop business volume are a push 
towards larger vessels, up to 20,000-dwt 
in some cases, and the forging of new 
relationships with builders in Eastern 
Europe. Industrial evolution in the 
north Netherlands has involved an active 
policy of reinvestment and improvement 
in the means of shipbuilding production. 
The rise of new ship and section assem-
bly halls over the windswept landscapes 

fr inged by the Waddenzee and the IJs-
selmeer is complemented by continuous 
design development, not least in the 
industry's core business of supplying dry 
cargo ships, multi-purpose vessels and 
container feeder carriers. The design 
effort couples 'added-value' with series 
production potential, and marries the 
vital requi rement for cons t ruc t ion-
friendly forms with a deep understand-
ing of the needs of the ship operator and 
industrial freight market. 

More than ever, the region's strength 
in shipbuilding and the allied sectors 
derives not only f rom its professional 
skills but also f rom a propensity for col-
laboration be tween l ike-minded, but 
wholly-independent firms. 

Networking between assembly yards, 
section builders, cut steel suppliers, 
marine equipment makers and design 
engineering firms has conferred a high 
level of self-sufficiency, while special-
ization in each case has fostered very 
high productivity levels. While subcon-
tracting of bare hulls to cheaper-cost 

countries has long been a policy of cer-
tain small-ship and craft builders in the 
Netherlands, the principle of networking 
is being extended to include stronger 
re la t ionships with selected yards in 
Eastern Europe. Just as the new invest-
ments in shipbuilding in the northern 
and middle regions of the Netherlands 
have largely complemented rather than 
d isplaced exis t ing faci l i t ies on the 
inland waterway network, augmented 
re la t ionships with yards in Eastern 
Europe do not signify a diminution in 
the indigenous shipbuilding resources. 

As the latest example of business 
verve, the recently expanded Volharding 
Group has signed a new agreement with 
Daewoo Mangalia Shipyard in Romania 
paving the way to a growing, annual 
supply of hulls for outfitting in the 
Netherlands. The pact with the Korean 
major i ty-owned Romanian yard, plus 
investments in Volharding's two ship-
yards, specialist outfitting facility and 
sect ion bui ld ing yard in Gron ingen 
province, should see the group's new-
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building output in 2000 rise to 18 ves-
sels f rom nine last year. The typically 
Dutch and German client profile has 
been broadened by contracts f r o m 
Medi te r ranean and Southeas t Asian 
owners for multi-purpose vessels, while 
the group's market focus now extends 
f rom 1,800-dwt to 20,000-dwt, com-
pared to the maximum 9,000-dwt hither-
to. 

One of the key constituents of the 
industry in the north is the sales, mar-
ket ing and design engineer ing f i rm 
Conoship International. Jointly owned 
by the member yards, which include the 
Volharding Group, Conoship acts as an 
antenna for the individual builders in the 
international market, taking a proactive 
line in business development and the 
providing project support through to the 
contract stage, fulfi l l ing a matchmaker 
role between customers and the ship-
yards. 

Conoship is emblematic of the north-
ern industrial structure and business 
ethos as a whole, since it lives by gener-
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Do You WANT MAXIMUM PERFORMANCE 
FROM YOUR DIESEL ENGINE? 

PROTEQYOUR INVESTMENT. 
When you've invested in the boat of your dreams, you need to 
protect the engine you depend on. FUEL MAG breaks down the 
sludge, algae and microbes that can clog filters and settle in tanks, 
contaminating the fuel. A one-time, maintenance-free installation 
increases filter life; reduces clogged injectors; extends diesel engine 
life and eliminates using toxic biocides. 

ninMflG 
TOLL FREE (888) 825-4239 
WEB SITE www.fueldyn.com 

Dealer Inquiries Invited 

Fuel Dynamics • P0 Box 523 • Cape Canaveral, FL 32920 - FAX (321) 784-5663 
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Serving Demanding 
Customers Worldwide 

DAMEN Azimuth Stern Drive Tug 3110 DAMEN Azimuth Stern Drive Tug 3110 

fenlander 

Damen Multi Cat 2510 
Twin Screw Multi Purpose assistance and 
work vessel with propeller nozzles 

Damen Stan Tug 1405 
Twin Screw conventional tug with propeller 
nolSles 

Damen Azimuth Stern Drive Tug 3 

SHIPBUILDING AND SHIPBUILDING KITS 
Industrieterrein Avelingen West 20 • P.O. Box 1 • 4200 AA Gorinchem/HOLLAND 
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Circle 226 on Reader Service Card 

mailto:americas@damen.nl
http://www.damen-shipyards.com


I n v e s t m e n t in D e s i g n 
ating added-value to the shipbuilders' 
own commercial and technical endeav-
ors, and in turn gives succor to, and 
draws benefit from the integrated net-
work. Its impressive, newly-published 
portfolio of multi-purpose cargo vessels 
and feederships includes a 15,500-dwt 
general cargo carrier formulated in con-
junction with the Volharding Group. The 

I N T 

730.000-cu ft. class signals an impend-
ing new phase in production from a 
region, which has recently turned out a 
range of vessels and designs establish-
ing the popularity of the 9,000-dwt size 
in the multi-purpose scenario. Another 
example of a Dutch yard having coupled 
investment in the home ground with a 
link-up in Eastern Europe is Peters 

R O D U C 

Scheepwerf. The commissioning in 
1998 of a new hall for the construction 
of vessels up to 12.0()()-dwt has raised 
the scope of its Kampen premises on the 
IJssel beyond the traditional coaster 
sizes. At the same time, a strengthened 
connection with the Czech shipyard 
CSPL, for the supply of coaster hulls, 
has sharpened Peters' competitiveness at 

I N G 

the lower end of the capacity band. 
Ever-growing Damen Shipyards 

meanwhile, while maintaining a north-
ern presence with its Hoogezand yard 
aside the Winschoter Diep near Gronin-
gen, last year acquired a majority hold-
ing in Santierul Naval Galati in Roma-
nia, following five years' cooperation 
between the Hoogezand and Galtaz 
yards. 
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New Runners From U.K. And 
Japanese Stables 

With the continuing consolidation in 
the marine engine building sector, and 
unwavering pressure on engine prices, 
the stakes are rising all the time as 
regards design development. But the 
considerable resource allocation repre-
sented in designing a new engine and 
bringing it to market have, of course, to 
be countenanced to ensure competitive-
ness and respond to new and evolving 
business opportunities and clients' 
expectations. At a time when it is set to 
be taken over by Germany's MAN 
Group. UK producer Alstom Diesels has 
unveiled a long-mooted addition to its 
medium-speed range in the shape of the 
RK280 series. Conceived initially for 
unit powers up to about 12,000-bhp 
(9,000-kW), the 280 mm-bore design 
promises to be a worthy consort to the 
popular RK270, which has found partic-
ular application in its biggest configura-
tions as a propulsion prime mover in 
large, high-speed ferries. Tailored to the 
essential requirement for compact, con-
centrated power in heavier-payload fast 
ferries and also military vessels, the 
RK280 also represents a new initiative 
in the potential territory of the gas tur-
bine. Following on from last year's 
move by Wartsila NSD to strengthen its 
mid-range two-stroke offering with the 
Sulzer RTA60C, Japanese low-speed 
diesel engine designer Mitsubishi has 
announced an addition to its UE family. 
With the UEC68LSE, the Japanese firm 
has put a finer edge on competition in a 
segment of the business with an estab-
lished contender at 680 mm-bore, the 
Sulzer RTA68T, and with the MAN 
B&W S70MC as a widely-favored 
choice at 700 mm-bore. Since the latest 
UE type covers the power band at about 
20,000-32,000-bhp (14,700-23,500 kW) 
on a crankshaft speed of 95 rev/min, it 
provides owners and yards with a new 
powering option for a host of bulker, 
tanker and other types. The UEC68LSE 
applies the LSE concept first employed 
in the UEC52LSE engine, which pro-
vided a 15-percent power gain on the 
same fuel consumption as the 50LSII 
type in the indigenous range. 
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ILSmart.com 
A REVOLUTIONARY NEW WAY 

TO BUY AND SELL MARINE PARTS, 
EQUIPMENT AND SERVICES. 

A marine industry breakthrough, ILSmart.com lets you buy and sell parts, 

equipment and services easily and quickly-directly on the Internet. Powerful 

searches and innovative communications, including company directories, 

e-mail, fax capabilities and web links, will help keep your business sailing 

along. Log on today, and find out more! 
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Inventory Locator Service,® Inc. 
3965 Mendenhall Road 
Memphis, TN 38115 - U.S.A. 
1-901-794-5000 Fax 1-901-794-1760 
www. ILSmart. com 

IIS 
The Marine Electronic Marketplace 
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SSI3S 
Launch Rack Systems 
Complete Liferaf t S towage a n d 
Deployment Sys tems fo r ALL conta iner 
types and applications 
© Local or Remote Release 
© Aluminum fabr ica t ion (optional steel 

cons t ruc t ion) 
© Indexed Deployment (one a t a t ime) 

an integral p a r t of any Mar ine 
Evacuation System 

© Designed to SOLAS specifications 
© Block Construction Compatibility 
© O p t i m u m uti l izat ion of deck space 
© High grade electrostat ic paint f inish 
© Minimal insta l la t ion i m p a c t 
© Reduces m a n n i n g r equ i remen t s 
© Ideal for refit or new construct ion 
© Operation & Service Manuals 
© Installation & Training Support 

Life Saving Solutions 
& Crew Training for 
all types of vessels 

* » . 
Superstar Leo & Virgo 

Tugs Fuel Rack System (FRS) 

STCW 95 Courses Available: 
© Basic Safety Tra in ing 

Fire Fighting 
Personal Survival 
Medical Emergency 
Personal Survival a n d Social 
Responsibility (PSSR) 

© Crowd Control 
© Crisis M a n a g e m e n t 

ISM Code 

CODE RED 
MARINER 
The ONLY STCW 95 
compliant compute)' 
based training (CBT) 
solution. Designed to 
teach, assess, certify 
and record. 

Standardized CBT& instructor lead courses 
aimed a t large number s of crew, ei ther on 
board or a t a shoreside facility. Training 
activity is automatically recorded on an 
individual basis, providing secure statistical 
data t ha t can be reviewed by the trainee, 
employer or regulatory agency 

C u s t o m Courses Available: 
© Safety M a n a g e m e n t System 
© Vessel Specific t ra in ing 
© Survival Craf t 
© Cus tomer Service 

Student Learning 
Center 

www.crewt ra in ing .com 

Total Safety Center 
D i v i s i o n of M G I A m e r i c a , I n c . 

Located in Seattle & Chicago these centers of excellence for Marine 
Safety, specialize in maritime training, equipment sales and survival 
craft maintenance and service. 

Training 

STCW 95 Cert i f icated 
Basic Safety Training 
courses; 
© Personal Survival 
© Basic Fire Fighting 
© Medical Emergency 

Other Courses: 
© Train t h e Tra iner 

(required for all t rainers 
& assessors of STCW) 

© East Rescue Boat 
© Bridge Resource 

M a n a g e m e n t 

© l . i ferafts and IBA's 
© Rescue Boats & Davits 
© I.ifejackets, lights 

a n d whis t les 
© Survival Suits 
© Evacuation Systems 

Seattle l ocation: 
1540 Northwest 46th St., Seattle 
Washington, 98107 USA 
Tel: ( 2 0 6 ) 7 8 2 - 7 3 2 1 
Fax: ( 2 0 6 ) 7 8 9 - 8 8 5 9 

Chicago l ocation: 
8501 West 191st St., Bldg. 57 
Mokena, Illinois, 60448-8878 USA 
Tel: ( 8 1 5 ) 4 6 4 - 1 1 0 2 
Fax: ( 8 1 5 ) 4 6 4 - 1 1 0 5 

Service 

Two fully equipped 
service cen te r s fo r 
l i fe ra f t and inf la tab le 
b o a t m a i n t e n a n c e 
"We pick up and deliver 
t o your vessel a n d 

gua ran t ee service r a t e s 
a t t i m e of purchase." 
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An aluminized suit designed to 
reduce the loss of body heat and 
the risk of hypothermia, without 
rest r id ing personal movement. 
Its international orange colour 
& retro reflective strips 
make the TPA highly ' 
visible in all conditions. g 
Open lifeboats on pass 
enger ships must carry 
TPAs for 100% capacity of 
the lifeboat—SOLAS. 
The TPA is compact and 
lightweight (only 6oz). 

Meets Chapter III SOLAS 1974/83 
Ell (European Union) Approval 
Canadian Coast Guard Approval No. T.C.059069 001 

M G I I N T E R N A T I O N A L M A R I N E S A F E T Y S O L U T I O N S I N C 
© Design and Support in CAD 
© Equipment Installation 

Supervision and Testing 
© Shipboard Training 

© Advice on complying with IMO 
rules and their interpretation by 
various authorities. 

Web: www.mgimarine.com 

Head Office 
1 1 3 - 9 8 0 West 1st Street, 
North Vancouver, BC, 
Canada V7P 3N4 
e-mail: sales@mgimarine.com 

Tel: ( 6 0 4 ) 9 8 6 - 2 2 3 9 
Fax: ( 6 0 4 ) 9 8 4 - 3 1 6 4 
North America Toll Free: 
1 - 8 0 0 - 3 9 4 - 9 5 1 4 
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Contracts 

Mitsui O.S.K. Orders 
Five Containerships 

Japan's Mitsui O.S.K. Lines Ltd. 
(MOL) has ordered three 6,000-TEU 
containerships from Ishikawajima-Hari-
ma Heavy Industries Co. (IHI). Both 
companies declined to comment on the 
contract terms, but industry sources esti-

mate a such vessel would cost over five 
billion yen. MOL also placed an order 
for two 6,000-TEU container ships with 
unlisted Japanese shipbuilder Imabari 
Shipbuilding Co Ltd, it said in a state-
ment. The five new vessels with a ser-
vice speed of 25.5 knots, to be deployed 
in the company's trans-Pacific services, 

will replace its current 2,800 TEU ves-
sels in 2002. 

Fincantieri To Construct Ferries 
For SNCM 

Fincantieri has agreed with the French 
company SNCM to build a 574 ft. (175 
m), 44,500-ton ferry, which will operate 

between Marseilles and North Africa. 
The new vessel will be equipped to hold 
2,200 passengers and 700 cars. 

With a propulsion system designed for 
two different service speeds, the ferry 
will be able to move at 24 knots with all 
four of its engines running for a total 
30,000 kW, or at 18 knots with two 
engines running for 10,000 kW. Fin-
cantieri's own efficient hull lines pro-
vides a reduction of the installed power 
of about 10 to 15 percent. With con-
struction occurring at Fincantieri's 
Ancona yard, the vessel is scheduled for 
a spring 2002 delivery. 
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Chantiers Subcontracts P&O 
Chantiers de 1' Atlantique, St. Nazaire, 

France, has subcontracted the hull form 
development and model tests of P&O's 
two new 971 ft. (296 m) cruise vessels 
to SSPA Sweden AB in Gothenburg. 
The order also calls for maneuvering 
and seakeeping tests with a free-sailing 
ship model, as well as cavitation tunnel 
tests. 
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MDC Plans For Debris 
Management Vessel 

The Marine Design Center (MDC) of 
the U.S. Army Corps of Engineers 
(USACE) intends to acquire a debris 
management vessel to serve the U.S. 
Army Corps of Engineers, Huntington 
District (CELRH) at the Bluestone Lake 
and Dam project. An option for exercise 
of a second vessel will be included in 
the solicitation. The vessel will be used 
to carry driftwood and debris on both 
the New River and Bluestone Lake in 
Southeastern West Virgina. It will also 
be suitable for intermittent operation 
that may occur throughout the year. 
Measuring approximately 50 x 20 ft. 
(15.2 x 6 m) with a draft of 5 ft. (1.5 m), 
the vessel holds a small, heated deck-
house with enough space for propulsion 
and steering controls. A pedestal mount-
ed, diesel powered hydraulically-operat-
ed, loader-type crane with a rated lift 
capacity of 17,000 lbs. is also housed on 
the vessel. 

FGH Finalizes $40M Contracts 
Friede Goldman Halter (FGH) has 

finalized six new contracts valued at 
approximately $40 million total. The 
contracts have been signed with the fol-
lowing customers: 

The Venezuelan government has 
called upon FGH to construct a pair of 
153 ft. (46.6 m) LCU-type logistics sup-
port vessels. Financing has been secured 
and construction of the vessel's is 
expected to commence during the sec-

Type:EX-2 

Sasakura developed new generation of 
Plate Type Fresh Water Generator. 
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* Minimal installation and maintenance. 
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Anacortes, WA USA 
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www.psrope.com 

The Cortland Companies: Cortland Cable • Cortland Fibron BX • Puget Sound Rope 

PLASMA 12 x 12 
50% Stronger, 
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And It's Repairable. 

Puget Sound Rope's patented Plasma™ and 1 2 x 1 2 ™ processes convert Spectra® Fiber into 
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Contracts 

ond quarter at the company's Moss Point 
Marine shipyard in Escatawpa, MS for a 
fourth quarter 2001 delivery. 

FGH will design and construct a deep-
water mooring system for Atwood 
Oceanics for installation onboard 
Atwood Eagle — a semisubmersible 
drilling rig able to operate in up to 5,000 
ft., and for the fabrication and installa-
tion of equipment for Atwood Rich-
mond. The 8-point combination trac-
tion-winch/windlass mooring system 
will be designed by the FGH Engineered 
Products Group's AmClyde division and 
manufactured by its BLM Offshore 
facility. Delivery is scheduled for Janu-
ary 2001. 

Construction for winterization of 
Sedco 714 semisubmersible drilling unit 
for Transocean Sedco Forex will be per-
formed at Friede Goldman Newfound-
land's Cow Head Offshore fabrication 
facility in Newfoundland. Most of the 
work should be completed by the end of 
the second quarter. 
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Bergesen Orders Two VLCCs 
Hitachi Zosen Corp. has exercised an 

option by Bergesen D.Y., Norway for 
the construction of two additional 
VLCCs. The option had initially been 
granted to Bergesen when the sales con-
tracts for four VLCCs were agreed last 
January. 

Currently in the process of revamping 
its fleet, Bergesen was attracted to 
Hitachi Zosen's technologically-driven 
double hull vessels, which can be 
assigned for worldwide operation. 

U.K. Yards Eagerly Await 
$475M Ferry Deal 

British Prime Minister Tony Blair 
said his government will take the needs 
of domestic shipbuilders into account 
when it awards a $475.1 million contract 

for naval ferries. But Blair, facing pres-
sure from shipbuilders and oil industry 
workers fighting to stop the contract 
going abroad, also said his government 
was bound by strict European Union 
rules in awarding the contract. The Min-
istry of Defense has asked for bids to 
build six RoRo equipment transport ves-
sels, a deal worth about $474 million. 
Because the RoRo ferries will be used 
for commercial not military purposes, 
European Union competition rules apply 
which do not allow preferential treat-
ment for British yards. 

SENESCO Awarded Barge 
Contract 

A welder with SENESCO works on the bow of a 
steel barge utilized by a Boston company. 

The Southeastern New England Ship-
building Corp. (SENESCO) has been 
granted a contract for the construction of 
a 180 x 50 x 8 ft. (54.8 x 15.2 x 2.4 m) 
ocean class deck barge with an option to 
build a second vessel. 

The contract calls for SENESCO to 
build a barge for Recon Group, which is 
affiliated with Reinauer Transportation, 
Newark, N.J., who owns and operates 
various fuel and cargo barges on the 
East Coast. 

The ABS-classed vessel will be capa-
ble of carrying a crawler crane with a 
deck loading of 2,000-lbs. per sq. ft. 
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Chiles Offshore Agrees 
With Keppel 

Chiles Offshore LLC has partnered up 
with Keppel FELS Limited in Singapore 
to construct a KFELS MOD V "B" 
design, cantilevered jackup drilling rig 
not to exceed $110 million, included 

owner-provided equipment. A propri-
etary design owned by Keppel the 
KFELS MOD V "B" has been based on 
the MOD V "harsh environment" jack-
ups, and will be delivered with a leg 
length measuring between 465 and 545 
ft. (141.7 and 166.1 m). The MOD V 
replaces jackups built during the 1970s. 

Bender Chosen By Torch To Build Innovative Deepwater Vessel 
Bender Shipbuilding and 
Torch, Inc. have joined forces 
to build M/V Midnight Warrior 
— a Deepwater Construction 
Vessel. The contract, which 
was signed on March 31, calls 
for an ABS-classed, diesel-
electric, 15,000-hp vessel. 
Designed by Guido Perla and 
Associates, Midnight Warrior 
is equipped to provide offshore flowline installation, offshore umbilical installa-
tion and subsea construction. With 3-3,000-hp azimuthing thrusters on the stern 
and 2-2,000-hp tunnel thrusters in the bow, the vessel is also able to provide world-
wide operations. 
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Outboard profile of M/V Midnight Warrior 

But there's a big difference between competitive promises and the 
hard facts supporting THORDON SXL rudder bearings' reputation 
for durability; and we back our real world experiences with a no 
nonsense extended product guarantee, an industry first! 

• In new build applications, THORDON SXL Rudder Bearings will meet 
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a new bearing free. * 
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Thordon SXL equipped API. container ship 
President Truman. 

In the shipping business, reliability 
is so important that every supplier 

promotes the trouble-free service their 
product can deliver. 
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M a r i n e F i n a n c e 

Effectively Assessing Your Risks 
by Bonnie Gershon, vice president and manager. Maritime and Surface Transportation, Summit Bank 

One of the greatest challenges facing a 
lender in the maritime industry is appro-
priate assessment of risk. In this excit-
ing, varied and vibrant industry, a 
lender's effective risk assessment 
requires a thorough understanding of the 
vagaries that characterize the industry. 
Many of the companies have been in 
business for 100 years or more. They 
have a long family history associated 
with the sea that has charted their eco-
nomic destiny for decades. 

Experience and expertise are the key 
factors in designing a successful strate-
gy to serve the maritime market, which 
is made up of skilled professionals who 
know their business from A to Z. Vessel 
owners also are proud of their company 
history. For instance, they jump at the 
chance to show off models of their ves-
sels, current units and those that have 

achieved the status of razor blades. 
Many are named after beloved family 
members and reflect a company's her-
itage - specifically how it has grown and 
continued to operate over the years. 

Through relationship building and per-
sonal attention to our maritime clients, 
Summit Bank has learned of family and 
business disputes, failures and natural 
disasters. This is an industry where the 
perils are quite real and the emphasis on 
safety is a universal theme. In fact, a 
good safety record is a vital factor of 
which some members of the industry are 
justifiably proud. Listening to weather 
conditions signifies much more than 
planning a summer vacation, because 
hurricanes and storms can have an inti-
mate impact. For this industry, the 
weather too often becomes an issue of 
crisis management — rescue at sea, a 

sinking vessel, pumping sand back onto 
the beach. 

Nevertheless, in the maritime industry 
we often hear of good growth ideas that 
require financing. Part of risk assess-
ment is deciding whether a particular 
financing opportunity represents a 
"bankable" risk. Bankable relationships 

with a customer often last for many 
years and are rewarding for both parties. 
A good banking relationship includes 
many dimensions that can span several 
life stages of either the business or the 
people involved in running the business. 
A good banker seeks to understand the 
long-term strategy and the financial 
needs of a customer in order to structure 
the appropriate financial growth plan. 
Such a plan may also involve acquisi-
tions and mergers, estate planning, and 
succession issues for management. 

Reach Higher 

S u m m i t 

Some financing opportunities may 
represent a huge upside potential involv-
ing the fulfillment of lifelong dreams 
and aspirations. However, high reward 
potential comes with an inherently large 
downside risk. Such opportunities are 
coined "unbankable" by traditional bank 
debt vehicles such as lines of credit, 
revolvers and term loans. Traditional 
bank products may earn interest and 
fees, but they are not structured to com-

Save up to 40% on Inmarsat-A 
services from Stratos 

Stratos is proud to introduce its NEW Inmarsat-A earth stations 
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Sign up with Stratos today, and take advantage of these 
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Ship-to-Shore Airtime Services 

Call Now: +1-709-748-4233 
You can also register by dialing LES ID 013-1 (octal) or LES ID 011-1 
(decimal), and then dial 31 # from your Inmarsat-A terminal, or call Stratos: 

Toll Free (North America): 
Worldwide: 
Fax: 
E-mail: 

1 888 766 1313 
+ 1 709 748 4233 
+ 1 709 748 4305 

info@stratos.ca 

www. stratos. c a 
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M a r i n e F i n a n c e 
pensate for these potential downside 
risks. Specifically, they are not struc-
tured to share in the financial upside of 
the project if, or when, the owners suc-
ceed in the business venture. These 
opportunities may, instead, represent a 
risk that is more appropriately funded 
with equity from investors, or through a 
private placement or other capital mar-
ket services. 

Let's say a banker makes a loan for $1 
million. If that loan becomes uncol-
lectible and deemed a write off, it will 
take $50 million at a two percent spread 
over a one-year period to make up the 
difference. An offset of this magnitude 
represents a costly mistake in risk man-
agement. 

The duration of a loan is another fac-
tor in assessing risk. The longer the 
term, the greater the risk. Part of a 
banker's job is to match loan repayment 
with the appropriate asset life and cash 
flow. Generally, it is more beneficial to 
finance short-term assets with a short-
term loan or line of credit, or to finance 
longer-term assets with term debt. How-
ever, some of the equipment used in the 
marine industry has a very long asset 
life. In these cases, a bank may seek to 
limit the risk imposed by a lengthy 
amortization requirement with a short-
term balloon payment. 

Maritime companies have financing 
needs that are unique. Their needs may 
be substantially large due to a variety of 
circumstances: the necessity to enlarge 
the fleet with new or used vessels; 
acquisition of another company; or a 
greater loan than the bank will normally 
finance. Under these circumstances, it 
may be appropriate for the customer's 
lead bank to arrange a "club" or "syndi-
cated" loan. A club loan is usually a 
loan held by two to three banks. A syn-
dicated loan may be larger in size and 
include up to 10 banks or more in the 
group. 

Customarily, maritime customers use 
sophisticated capital markets products 
to finance various long-term growth 
opportunities. Privately placed long-
term mezzanine loan and/or equity can 
be used to support a management buy-
out, a large acquisition or other substan-
tial financing needs. Longer-term debt 
and equity can help a business weather a 
downturn. 

For maritime business success, 
bankers must be aware of the unique-
ness of the industry and determine what 
is a "bankable" deal in order to effec-
tively meet the important challenge of 
correctly assessing and managing risk. 

Summit Bank's Marine and Surface 
Transportation (MAST) group offers 
specialized lending expertise to compa-
nies within the maritime and transporta-
tion industries, as well as a full range of 
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financial services, including equipment 
leasing, cash management and personal 
banking. A division of Summit Com-
mercial, MAST focuses exclusively on 
serving the needs of maritime customers 
in this specialized industry by providing 
the experience, resources and flexibility 
to recommend the best industry-specific 
banking solutions that meet the compa-

ny's strategic short and long term goals. 
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Summit Bank, a subsidiary of Summit 
Bancorp, is a financial services compa-
ny headquartered in Princeton, New 

Jersey, with $36 billion in assets and 
$25 billion in deposits, it provides com-
prehensive financial services to an 
extensive retail, commercial and private 
banking customer base in New Jersey, 
Eastern Pennsylvania and Connecticut. 
For additional information about the 
company, please visit its web site at 
www. summitbank. com 

Foam Filled 
Marine 

Fenders 
Marine Guard 

The Ultimate 
Protector for Ships, 

Harbor Craft, 
Wharves & Piers. 

• Construction complies with United States 
Navy and Coast Guard Specifications. 

• Core consists of closed-cell, resilient, 
energy absorbing foam, covcred with a 
protective, seamless polyurethane elastomer 
skin. Filament nylon tire cord reinforcement 
is continously wound in the skin for added 
strength and durability. Will not mark or 
scratch vessel hulls. 

• Constructed with integral swivel end fittings, 
internally connected with a heavy duty chain. 

• Easy to install with very little maintenance. 

• Light weight and extremely buoyant with a 
lower reaction force than either hard rubber 
or pneumatic fenders. 
(Almost 40% higher energy absorption than 
pneumatic fenders.) 

URETHAIME PRODUCTS CORPORATION 

(800) 913-0062 
17007 South Broadway, Gardena 

CA 90248, U.S.A. 
Tel (310) 532-3662 • Fax (310) 532-9884 

Stocking Distributors: 
Waterman Supply Company 

910 Mahar, Wilmington, CA 90744, U.S.A. 
1-800-322-3131 

Tel (310) 522-9698 • Fax (310) 522-1043 

Anchor Marine & 
Industrial Supply, Inc. 

6545 Lindbergh, Houston, TX 77087, U.S.A. 
1-800-233-8014 

Tel (713) 644-1183 • Fax (713) 644-1185 
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Marine F i n a n c e 

Coflexip Stena Awarded 
$58 Million Contract 

One of Coflexip Stena Offshore's U.K. 
entities was awarded a large EPIC con-
tract worth $58 million by BG Interna-
tional for its Blake subsea field, offshore 
Scotland at a depth of 295 ft. (90 m). 

Situated approximately 9.5 km North 

of the Ross field in the Moray Firth, the 
Blake field will be tied-back to the exist-
ing Ross FPSO Bleo Holm, operated by 
Talisman. 

Work scope for the project includes 
the installation of all the subsea struc-
tures and control system, including a 
manifold with six production wells gath-
ered around, as well as two satellite 

water injection wells. 
The engineering, manufacturing and 

installation of all the flowlines (rigid 
reeled, pipe in pipe, flexible) and umbil-
icals for the infield and tie-back connec-
tions; and the disconnection/reconnec-
tion of the FPSO that will be towed to 
and back from a conversion yard during 
Summer 2001. 

NASSCO Awarded $230 
Million Contract 

National Steel and Shipbuilding Com-
pany (NASSCO), was granted a $230 
million contract to build its eighth large, 
medium-speed RoRo vessel per the U.S. 
Navy's Strategic Sealift Program. 

The contract wraps-up the 20-vessel 
LMSR Program that NASSCO has 
shared with other U.S. shipbuilders. The 
company now has contracts for 11 ves-
sels, three conversions and eight new 
constructions. 

Measuring 950 ft. (289.5 m) and con-
taining 390,000 sq. ft. of cargo carrying 
space, the vessel's construction will 
commence this summer for mid-2002 
delivery. 

Kongsberg To Provide 
Profiler For Fugro 

Kongsberg Simrad Mesotech has been 
granted a contract by Fugro Geoservices 
of Lafayette, La. to deliver a specially 
modified SM 2000 multibeam profiler, 
which is capable of operating depths of 
3,000 m. The multibeam will be part of 
the development of Fugro's new DT-
3500, a technical enhancement of its 
current bottom-referencing deep water 
survey system — a system that will be 
installed in a tow vehicle. This device 
will gather bathymetric data on deep 
water surveys in a variety of areas, 
specifically the Gulf of Mexico. 
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Kittiwake Nabs $800G Order 
Kittiwake, known for its rugged elec-

tronic fuel and oil test equipment, has 
been granted an order worth approxi-
mately $800,000 for Oil Test Centers to 
install an oil condition monitoring pro-
gram in the 
A u s t r a l i a n 
Navy. 

The U.K.-
based compa-
ny presently 
supplies for 
the U.K. 
Royal Navy, the navies of Spain and 
Brunei, as well as the Pacific and 
Atlantic fleets of the U.S. and Military 
Sealift Command. 
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MacGregor Elevators Featured 
On Cruise Newbuilds 

MacGregor's passenger ship division 
recently raised its orders to 146 for 
installation of its elevators on cruise and 
ferry newbuilds in German yards. The 
latest contract encompasses a 21-eleva-
tor shipset for Norwegian Cruise Line's 
78,000-gt newbuild project Sky II cur-

SUMMIT MARINE AND SURFACE TRANSPORTATION GROUP 

Navigate with 
confidence. 

Fast response to maritime 
customer needs. 

Maritime-specific products 
and solutions. 

Personal, specialized 
service and attention. 

Banking professionals 
who know your industry. 

Make Summit Bank's new Marine and Surface 
Transportation Group the home port for all your 
maritime banking needs. 

As your "maritime connection," your Summit 
Relationship Manager can provide the experience, 
resources and flexibility to recommend the best 
industry-specific banking solutions for your 
maritime company. Call Summit today and make 
sure your company's financial goals arrive safe 
and sound. 

For more information, call 1-800-852-1512 
or visit us at www.summitbank.com 
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